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HITTING THE MARK: THE A-B-C S OF RATING YOUR CUSTOMERS SALES LEADS (PAPERBACK)

Hoffacker Associates LLC, United States, 2014. Paperback. Condition: New. Steve Hoffacker (illustrator). Language: English . Brand New Book *****
Print on Demand *****, Hitting The Mark is a special type of sales book that comes along even now and then to make a real impact on professional
selling. Years in the making and fully field tested, the concepts in this book are solid and require no extra refinement or tweaking. As a general
contractor, trade contractor, remodeler, renovator, home builder, carpenter, handyman, occupational therapist, physical therapist, interior
designer, architect, durable medical equipment contractor, or anyone else who designs and sells solutions for general remodeling for homes or
businesses, decorating updates, or aging-in-place treatments, you will get results as soon as you open the book and begin putting these concepts
into practice. Whether you maintain an office or showroom where people come to you to see examples of products and discuss what you can do
with them, or you go to them in their home or office to discuss their needs and propose solutions, you need a system of sorting through all of the
people you meet and talk with (regardless of how that contact is originated) to identify the most interested ones and determine where to devote
your time and focus. Without an objective, definitive way of rating all of these sales leads that you accumulate as you operate your business, and a
way of determining who to spend your time with, it s easy to waste your energy on people who have very little or no interest in actually making a
purchasing decision. At the other end of the spectrum is ignoring people who really are good candidates for making a decision because the
chemistry wasn t there and you didn t connect with them or find any common...
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Book Condition: Brand New. Book Condition: Brand New.
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Hands Free Mama: A Guide to Putting Down the Phone, Burning the To-Do List, and Letting Go of Perfection to
Grasp What Really Matters!

ZONDERVAN, United States, 2014. Paperback. Book Condition: New. 211 x 137 mm. Language: English . Brand New Book. Rachel Macy
Stafford s post The Day | Stopped Saying Hurry Up was a true phenomenon on...
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Children s Educational Book: Junior Leonardo Da Vinci: An Introduction to the Art, Science and Inventions of
This Great Genius. Age 7 8 9 10 Year-Olds. [Us English]

Createspace, United States, 2013. Paperback. Book Condition: New. 254 x 178 mm. Language: English . Brand New Book ***** Print on
Demand *****. ABOUT SMART READS for Kids . Love Art, Love Learning Welcome. Designed to...
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Children s Educational Book Junior Leonardo Da Vinci : An Introduction to the Art, Science and Inventions of
This Great Genius Age 7 8 9 10 Year-Olds. [British English]

Createspace, United States, 2013. Paperback. Book Condition: New. 248 x 170 mm. Language: English . Brand New Book ***** Print on
Demand ***** ABOUT SMART READS for Kids . Love Art, Love Learning Welcome. Designed to...
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Overhead in a Balloon: Twelve Stories of Paris
W W Norton & Co Inc. PAPERBACK. Book Condition: New. 0393305465 12+ Year Old paperback book-Never Read-may have light shelf
orhandling wear-has a price sticker or price written inside front or back cover-publishers mark-Good...
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